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Consultative Selling at L-Acoustics

This badge certifies that Volodymyr GOLOVAN has successfully completed the training.

Time spent 2 hours 09 minutes 35 seconds , conducted from 6/11/26 to 7/24/26.

During this learning path, participants learn how to apply a consultative selling methodology to engage customers more 
effectively in increasingly complex business environments. 

Delivered by education@l-acoustics.com https://l-acoustics-
education.360learning.com/redirect/api/certification/1472502547533506
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